	Listening Lesson Plan


	Brand-new products

	Instructor:
Kim Jiyoung (Lucy)
	
	Level:
Intermediate
	
	Students:
16
	
	Length:
50 Minutes


	Materials:
 - Whiteboard, board markers
 - Listening CD & CD Player (Dialogue; about 70 seconds)

 - Worksheet #1 (expressions) ; 17 copies (16 copies for each pair + 1 extra copy)

 - Worksheet #2 (listening) ; 17 copies (16 copies for each pair + 1 extra copy) 
 - Wall Chart ; same as worksheet #1
 - Box full of Magazine Ads, pictures of new products
 - Scissors, glues, scotch tapes and colored pens, magnet
 -Some follow-up questions in case activity is finished early




	Aims:
- To review expressions about describing what you see, hear, feel, smell, and taste 

- To learn English by listening to a real-life commercial
- To understand the purpose of commercial
- To practice speaking through discussing with group members about their life experience related to the topic 
- To practice writing English through writing catch line



	Language Skills:
 - Reading: Idioms and expression worksheet and read catch line on the magazine
 - Listening: Radio commercial on the CD about some products 

 - Speaking: Prediction, deducing the meaning of idioms, comparing answers and discussion within 

                      groups
 - Writing: Write answers on the worksheet(fill in the blanks) as listening, writing catch line



	Language Systems:
- Lexis:  Idioms related to like and dislike
- Phonology: Listening to the recording and reading the expressions as review 
-Function: Express your feeling about what you see, hear, smell and taste
-Structure: following form of verb of perception
- Discourse: Working in pairs to find the answers, comparing the answers after finishing the worksheet, having a discussion and making a decision about commercial catch line 



	Assumptions:
Students already know;

  - the teacher’s style of teaching and the pace of the course

  - how the class is set up and run (most activity will be done by pair)

- they should speak only English in the class

All students are young adults and have same nationality.
They enjoy pair work and group discussion.

Most students must have seen many commercials on TV  before.




	Anticipated Errors and Solutions:
 - Ss may not be able to follow the meaning of commercial easily
   -> Let them listen to the commercial again until they get the Gist

 - Ss may not be able to pick up details from listening

   -> Chunk the listening (pause-play-pause-play)

 - Ss finish their task earlier than expected

   -> Give Ss more time for the discussion or prepared follow up questions
 - If time is running out

   -> Put off presentation of students’ work for next class
   -> Shorten the discussion time



	References:
English Connections vol. 4th , YSG, 2006

Adapted by Jiyoung Kim
  


	Engagement Phase

	Materials: Whiteboard, board markers, scrap from magazine, magnet

	Time
	Set Up
	Procedure:

	4 min
	Whole Class
	Lead in

<Greeting>

Hello, everyone. How are you today?

How was your week? 
Who has done special things?

<Eliciting and Prediction>

Show pictures of advertisement from magazines 

What are these? 
Which products would you buy? Why/Why not?
(Ss answer & T write them on the whiteboard)
Today, we are going to listen to a dialogue about commercials. 

Before listen, let’s find out some expressions you will hear later.



	Pre-activity  Phase

	Materials: Whiteboard, Board markers, Worksheet #1 (Expression), CD, CD Player, Wall chart

	Time
	Set Up
	Procedure

	12 min
	Pair work

Whole class
	Presentation-pre-teaching

<Introduction>
We are going to work in pairs for this. 
No.1 is what you’ve already studied so fill in the blanks and check answers with your partner. 

No. 2 is what you will hear today. Read each sentence and guess what the idioms mean. You have 6 minutes.

<Demonstration>

Look at the wall chart please. “The ocean                         thunder as it crashes on the beach.” Which words do you think should be in this blank? 
(Wait for a moment to have Ss say answer)

Good, it is ‘sounds like’. 
Move on to No 2. How about this one? “I could go for that.”
Does it sound like you like it or dislike it?

(Wait for a moment to have Ss say answer)

Great. It means you like it so much that you can do any thing for it.
<CCQs>

Can you check with your partner?

How much time do you have?

Do you have to know all the meaning of new expression?
(Distribute the worksheet #1)
Ss do the activity while the teacher monitors. 

Answer Ss if they have any question about the vocabulary.

Give time warning; 30 seconds left.

Be flexible with time. Give 1 more minute if they need it.

Check answers together and explain if needed. 

 Presentation-prediction

Do you think commercial sometimes sound strange or fake?

Have you ever decided to buy something because of a commercial? 
What kind of products?
(Give fair chances to Ss to speak)

Let’s listen to some commercials and check what they are selling.
 


	Main Activity

	Materials: Whiteboard, Board markers, Worksheet #2 (Listening), CD, CD Player

	Time
	Set Up
	Procedure

	16 min

(6 min)
(7 min) 

(3 min)


	Whole Class

Individual work
Pair work

Whole class

Individual work

Pair work

Whole class


	I. Listening for gist

<Instruction>

You will hear two TV commercials. Listen and describe what each commercial is selling. 

<CCQs>

How many commercials are you going to listen?

Are you allowed to take notes?

Are you listening for the detailed information?

(Distribute the worksheet #2)

Play the CD without stopping.

Do you want to listen again?

-Yes: Have them listen again

-No: Have them share their answers

Check your answers with your partner.

What do you think commercial #1 is selling?
What do you think commercial #2 is selling?

 (Give students clear feedback)

II. Listening for the details 

<Instruction>

Let’s listen again. This time you’re going write details about the products. What things do the commercials mention to help sell their products?  Listen carefully and write your answers in the boxes on worksheet #2. You don’t need to write everything. Just one or two is OK.
<CCQs>

What are you going to do while you’re listening?

Do you have to listen to everything?

Do you need to write the product’s name?

Ok. Let’s start now.

Play the CD player. Let students write answers as they listen.

Have you finished? Let’s check the answers with your partner.
(Wait for a moment to have students talk about their answer)
Let’s listen one more time and Check answers with me.

Play the CD player.

What’s special about hair tonic?

What’s special about drinking product? 
Is there any expression you want me to explain more?

Let’s move on to the next activity then.

<Eliciting today’s idioms>

How do you feel when you hear these commercials?

Tell your opinion to your partner using today’s idioms.

<Demonstration>

I can go for this diet drink! It sounds perfect for me.
(Wait for the Ss to talk to each other.)




	Post Activity

	Materials: Whiteboard, Board markers, Box that is full of magazine, scissors, glue, scotch tape

	Time
	Set Up
	Procedure

	15 min


	Whole Class

Group work
Whole class


	Production
<Instruction>

Have you read magazines? How often do you read magazine? We are going to make magazine commercial ads or the poster.

<Demonstration>
Put some posters and scrap from magazine on the board.  

Do you want to buy these products?
Why? Why not?

What does this commercial say? 

Can you make more attractive commercial?

Make a group of four. Decide what you want to sell and take pictures from here.

Write some words or sentences that make people eager to buy them.
<CCQ>
Are you working alone this time?

What do you have to do first?

Is only picture enough to sell products?

Can you write anything?

(Make a group of four and have them take any pictures from box. Walk around the classroom and give them a hand if needed.)
(Wait for the Ss to talk to each other.)

Are you done? Do you want to show your art?

(Have students present their work)




	Closing Phase

	Materials: Whiteboard, Board markers, pictures of new products

	Time
3 min

	Set Up
Whole Class

	Procedure:
<reflection & eliciting today’s expression>

Present some pictures of new product
Do you want to buy this? How does it look?
(Have Ss answers with expression that they practice today)

Did you enjoy today’s activity? 
What was most exciting?

Good job today. Have a good afternoon and see you all tomorrow.


Worksheet #1(students)
NO 1. Review

	 Look ~                                      look like ~

Sound ~                                    sound like ~ 

Smell ~                                      smell like ~  

Taste ~                                      taste like ~ 

Feel ~                                        feel like ~


Fill in the blanks below with an appropriate expression from the box above. 

	        I’ve got to tell you about this amazing vacation spot! It’s located on a beautiful island. The Ocean                     thunder as it crashes on the beach. It’s a location of incredible beauty. You stay at this old hotel that                    castle. I know it                expensive, but it isn’t. They also offer a free exercise program during your stay. You’ll          stronger and                a new person after doing their program for a few weeks. The hotel restaurant is great! 
Their food                     amazing and it                 incredible. You get to sleep in a king-size bed. The pillows                        flowers and the beds             wonderful to sleep in. You’ve got to go there sometime!


No 2. Idioms

Read the following idioms related to like and dislikes. What does each one mean?
	I could go for that.                                                                 I’m not in the mood for it.

The last one I tried really turned my stomach.                 It’ll grow on you.


Worksheet #2 (students)

A. You will hear two TV commercials. Listen and describe what each commercial is selling.

commercial # 1 :                              
commercial # 2 :

B. What things do the commercials mention to help sell their products? Listen again and write your answers in the boxes below using your own words.

	Selling Points

	Commercial #1
	

	Commercial #2
	


Script

commercial #1

H = Husband    W = Wife    A = Announcer

W: Honey, have you been exercising more?

H: No. Why do you ask?

W: You look good. You look younger. You look like a new man.

H: Ah, that’s because of Wham Blamo’s incredible new hair tonic. It will actually make your hair grow back!

W: I can’t believe it. I mean, I could go for that, but does it really work?

H: It’s true. I just splash a little on each day. It feels refreshing on my head.

W: It smells good, too. It smells like men’s cologne. What an amazing new product!

H: Hey, let’s go on a romantic weekend and leave the kids with your mother.

W: Yes, I’d love to.

A: Buy Healing wind, and it’ll grow on you.

commercial #2
W = Woman     F = Friend    A = Announcer

W: Hey, ready to go running?

F: I’m not in the mood for it. I feel really tired.

W: Try this new drink!

F: That sounds strange. It sounds like a glass of cola. I’m on a diet, you know.

W: Don’t worry! You can drink this, and stay on your diet at the same time. It won’t make you gain weight.

F: Not another diet drink! The last one I tried really turned my stomach.

W: It smells like a glass of wine. What is it?

W: It’s called Sensual. Sensual is a new high-energy diet drink.

F: Oh my...! It taste like chocolate, and I feel great! What a fantastic drink!

W: Are you ready to go running?

F: Of course! Let’s go!

A: Good taste, almost no calories, and it gives you the energy you need. It’s sensual. 

Worksheet #1(teacher)
NO 1. Review

	 Look ~                                      look like ~

Sound ~                                    sound like ~ 

Smell ~                                      smell like ~  

Taste ~                                      taste like ~ 

Feel ~                                        feel like ~


Fill in the blanks below with an appropriate expression from the box above. 

	        I’ve got to tell you about this amazing vacation spot! It’s located on a beautiful island. The Ocean sounds like thunder as it crashes on the beach. It’s a location of incredible beauty. You stay at this old hotel that looks like castle. I know it sounds expensive, but it isn’t. They also offer a free exercise program during your stay. You’ll feel stronger and feel like a new person after doing their program for a few weeks. The hotel restaurant is great! 
Their food looks amazing and it tastes incredible. You get to sleep in a king-size bed. The pillows smells like flowers and the beds feels wonderful to sleep in. You’ve got to go there sometime!


No 2. Idioms

Read the following idioms related to like and dislikes. What does each one mean?
	I could go for that.                                                                 I’m not in the mood for it.

The last one I tried really turned my stomach.                 It’ll grow on you.


Worksheet #2 (teacher)

A. You will hear two TV commercials. Listen and describe what each commercial is selling.

commercial # 1 :    It is selling a kind of hair tonic                          

commercial # 2 :    It is selling a kind of diet drink

B. What things do the commercials mention to help sell their products? Listen again and write your answers in the boxes below using your own words.

(One of below and similar answer will do)
	Selling Points

	Commercial #1
	It will make hair grow back
It smells like cologne

It feels refreshing


	Commercial #2
	It won’t make you gain weight

It tastes like chocolate

It feels great

It won’t turn your stomach
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