
	☻ Listening   Lesson Plan

	Topic : Street Market (Flea market)


	Instructor:
 Sang-eun Jeong

	Level: 
 intermediate

	Students: 
12 students


	Length:
40 Minutes


	Materials:  
- Pictures (for eliciting the Topic)
- Vocabulary worksheets #1 (12 copies) about related street market.
- Listening CD & CD player
- Questions worksheets #2(12 copies)

- Listening worksheets #3(12 copies) 
- Worksheets #4 for new dialogue(12 copies)
- White board, Board makers & tape



	Aims: 
· To develop listening skill by answering a guiding question to find the main idea and answering questions to understand the details.
· To learn vocabulary and expression by matching vocabulary worksheet

· To increase listening skill by repeat listening dictation.
· To practice speaking about one’s experience by discussing with group members.
· To communicate about shopping by creating one’s own dialogue with the seller and a different customer.


	Language Skills: 
· Reading:  idioms worksheet.
· Listening:  the speaker’s clear information about shopping in street market, listen to the other students dialogues and saying through the discussion

· Speaking:  prediction, comparing answers within groups, talking about individual’s experience.
· Writing: details (dictations), create one’s own dialogue.



	Language Systems:
· Lexis: vocabulary and expressions used in shopping in street market.
· Function: describing how to sell and buy items for bargains.
· Discourse: communicating about one’s experience.



	Assumptions about students:
Students already know:

· how  the class is set up and run (there will be  4 student groups at each table)

· the teaching style of teaching and the pace of the course
· how  to work with pairs or groups

· most students have shopping experience



	Possible Problems and Solutions:
· Students may not be able to follow the passage easily

→ Follow the task – feedback circle: let them listen to the tracks again until they get the main idea of the content

· Students may no be able to pick up details from the listening

→ Chunk the listening (pause-play-pause-play)

· Students may need more time to work on the idioms.
→If it takes longer than 5 minutes, cut answer-checking short by verbally sharing the answers instead of having students write them on the board

· If  time is short

→ Cut post-activity discussion short and only ask 2~3 students to share their experience.

· If students finish their tasks earlier than anticipated,

→ Give students more time to share their experiences and ask as many students as possible about their own dialogue.


	References:

· Listening scripts : http://www.esl-lab.com/flea/fleasc1.htm
· Listening exercise : http://www.esl-lab.com/flea/fleard1.htm#list
· Flea market pictures (for eliciting) :  http://image.search.naver.com/search.naver?where=image&sm=tab_jum&ie=utf8&query=street+market
· Tips for Flea market : http://en.wikipedia.org/wiki/Flea_market
                                   http://www.esl-lab.com/flea/fleard1.htm#vocab
· Times Media Students book



Procedures
	Lead-In

	Materials: board, pictures, tape. 

	Time
	Set Up
	Description of activities

	3 min
	Whole class


	Hello! Everyone. How was your weekend? Is there any person who has been to street market on weekend? How was it?

(Elicit from pictures)

Loot at the picture.(Picture shows that some people are in the flea market)

- Where is it?

- What are people doing in the street?
Write ‘Flea market’ on the board

· Why it called ‘flea market’?

· Is there a flea market anywhere near here?

OK, so today, we will listen to some conversation at flea market. But first, we will learn some idioms the speakers use.



	Pre-Activity

	Materials: Vocabulary worksheet #!, Board and Makers

	Time
	Set Up
	Description of activities

	7min

2min
	Whole class

Individually

Whole class
	1. Pre-teach vocabulary 
Instruction
Work individually. Let’s read some vocabulary and idioms.

And match the vocabulary and idioms on the right to blank on the left.

 You have 3 minutes.

( Distribute the worksheet  #1)

Demonstration.
Look at #1…. “Right. I picked up a few good bargains in the sale. Bargain means good deal”.

So put the letter “C” in the blank of number 1.

CCQ

What are we going to do?

How many minutes do we have?

Are you working in pairs? Or individually?

Monitor discreetly. Answer students if they ask questions.
 Give time warning: 1 min left.
Be flexible with time. Give 1 more minute if they need it.

Check answers: let students write the correct vocabulary and idioms on the board(#1 already written by teacher)

· Go through the idioms one by one

· Elicit the meaning from students
· Explain the meaning if necessary
CCQ
Is it cheaper to buy things on a bargain sale?
Did you buy some items at a bad or good bargain?

2. Prediction
Instructions
( Giving guiding questions)

· You will listen to conversation between two people.
· Who are they? Where are they at?

· What kind of items does he sell?




	Main Activity

	Materials: CD&CD player, listening Worksheet #2 and #3 Board and Makers

	Time
	Set Up
	Description of activities

	5min

10min


	Whole class

Whole class
Individually

Group
Whole Class

	1. Listening for the Main Idea (general understanding)

Instructions

Put your pens down. Listen to the 2 speakers. Think about each person who they are and where they are. Count how many items mentioned in their conversation. 
CCQ

Can you take notes?
What are you supposed to think about?

( Play tracks)

Do you want to listen again?
· Yes → Have them listen one more time.

· No → Have them share their thoughts.
Did you find who they are?

· They are merchant and customer 

How many items mentioned in their conversation?

· 4 items (CD player, leather jacket, records, vase)
2. Listening for Details.

( Distribute the worksheet  #2)

Now listen to the speaker’s saying detail.
Firstly, Just look at the questions of the worksheet #2.

Listen carefully and choose one answer of each question.
Work individually.
CCQ

What are you supposed to do?

Are you working alone?

How many answers you will choose?

(Play track)

Let students write answers as they listen.

Do you want to listen again?

· Yes → Have them listen one more time.

· No → Have them share their thoughts.

T says “Now, you can compare your answer with your group members.
 When you guys have an agreement, clear the worksheet #2.”
Feedback

Check the answers a whole class after comparing with groups members.

Listen to the track one last time.

If there is anything missing: pause the CD right there and let students say it out loud.

(After finishing main activity, Distribute the worksheet #3.)




	Post Activity

	Materials: the worksheet #4 for new dialogues.

	Time
	Set Up
	Description of activities

	13min


	Whole Class
Groups

Whole

class


	1. More on to Production task

Instructions
Have you ever been to street market?
What kinds of items did you buy?

What did you say to buy it at a cheaper price?

Firstly, talk about your experience and share it with your group.

And then, make a new dialogue with the seller and a different customer.

You have 5 minutes.

CCQ

What are you supposed to do firstly?
Are you working in group? Or individually?

How many minutes do we have?

(Distribute the worksheet #4)

Monitor actively and participate within each group

After making new dialogues, have a simple role play using their sheet and share it
2. Conclude lesson

Elicit the most common expressions learned today.
Did you get some information? Was it helpful? Did you enjoy our activities?

Hopefully, you did it.

Any Question?

(If students don’t have any questions, close the class.)
Good job, you guys! See you tomorrow!



--------------------------------------------------------------------------------------------------- Eliciting
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Pre-teach vocabulary and Idioms ---------------------------------------------worksheet # 1

1. I picked up a few good __________ in the sale.                                                            A. throw in
= good buy/ good deal

2. Hey, this is a real ____________. You never see prices this low.                                 B. stick with
= be for sale at an unexpectedly low price

3. We won't _____________ if we don't raise prices a little.                                             C. bargains
= make neither a profit nor a loss

4. You can have the piano for $200, and I’ll _______the stool as well

= to include something with what you are selling or offering, without                            D. steal
 increasing the price

5. I thought about buying a blue sweater, but I decided to _________ with                      E. break even
my first choice, the yellow jacket.
= to continue to do something in spite of difficulties
----------------------------------------------------------------------------------------------worksheet # 2

1. Why did the man not buy the ring for sale?
[image: image3.wmf]A. He doesn't think it is very special.
[image: image4.wmf]B. Someone else bought it before him.
[image: image5.wmf]C. He has no need for a ring.
[image: image6.wmf]D. The ring is too small.

2. What is the problem with the CD player?
[image: image7.wmf]A. The buttons are scratched.
[image: image8.wmf]B. The CD casing is chipped.
[image: image9.wmf]C. The handle is damaged.
[image: image10.wmf]D. The display is loose.

3. The man is not interested in the leather jacket because:
[image: image11.wmf]A. it is stained.
[image: image12.wmf]B. he already has one.
[image: image13.wmf]C. its too expensive.
[image: image14.wmf]D. the seams are coming undone.

4. What is the customer's initial counter offer for the records?
[image: image15.wmf]A. $25 
[image: image16.wmf]B. $28
[image: image17.wmf]C. $30
[image: image18.wmf]D. $35

5. From the conversation, what does the customer probably purchase from the merchant in the end?
[image: image19.wmf]A. only records
[image: image20.wmf]B. only a vase
[image: image21.wmf]C. some records and a vase
[image: image22.wmf]D. nothing

------------------------------------------------------------------------------------------------worksheet #3
Merchant: Well hi there. What are you looking for today? 

Customer: Uh, I'm just looking. 

Merchant: Well, how about a ring for someone special? 

Customer: There is no one special. 

Merchant: Well, take a look at this CD player. A great bargain today only. 

Customer: Nah. I already have one, plus the handle is cracked. 

Merchant: Okay. Well what about this genuine leather jacket? It would look great on you. 

Customer: Hum. Let me take a look at it. 

Merchant: Sure. 

Customer: Umm. There are stains on the sleeves. I'll pass. 

Merchant: Well okay. Well, wouldn't you like to walk home with some of these great records?  Some of the best hits from the 1960's.

Customer: Yeah, let's see. [Yeah] Now here's something I'd . . . Ah, these records are scratched. 

Merchant: [Laughter] Just in a couple places. Listen. I'll sell you these ten records for fifty dollars. A steal! 

Customer: Whoa! They're way too expensive. I'll give you twenty-five bucks for them. 

Merchant: Ah, come on. I can't charge you less than thirty dollars and break even. 

Customer: Well, that guy over there is selling similar records for a much better price [Ah!], so thanks anyway. 

Merchant: Wait, wait, wait, wait. You drive a hard bargain. Twenty-eight dollars, and that's my final offer. 

Customer: Huh . . . I'll think about it. 

Merchant: Wait, wait, wait, wait. Listen. I'll even throw in this vase. 

Customer: Now what am I going to do with a vase? 

Merchant: Well, you can give it to that someone special when you find her. . . and this ring would look great with it. 

Customer: Oh, I'll stick with the records

---------------------------------------------------------------------------------------------------------------- worksheet #4


Seller: Hi. Can I help you? 

Customer: Uh, I'm looking for some __items__  for my Friend/ family… 

Seller: Well, here's a nice pair for only $20. 

Customer: What? _________. 

Seller: ___________. 
Customer: ___________. 

Seller: ___________.
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