Speaking Lesson Plan (TBL)

	I am a Home-shopping Show Host


	Instructor:
Jane (Jiyoung Oh)
	Level:
High-Intermediate
	Students:
10
	Length:
50 Minutes


	Materials (refer to the end of the pages)
- Board and board marker

- [1/3] Price comparison chart (Shin ramen)
- [2/3] Three material kits (called ‘three mysterious kits’)
- [3/3] Best salesman badge 


	Aims
- Students will practice speaking through becoming home-shopping show hosts and advertising products.
- Students will learn how to express a product’s strength and weakness through advertising real products.
- Students will think creatively through making advertisement with randomly-given products.



	Language Skills
- Reading: Reading price comparison chart
- Listening:  Listening to other groups’ presentation

- Speaking: Group discussion and presentation
- Writing: Preparing presentation script


	Language Systems
- Phonology: Sound of /th/ and /ea/ through the words ‘strength’ and ‘weakness’
- Lexis: Words used in advertisement through presentation
- Grammar: Grammar used in advertisement through presentation
- Function: Compare and contrast, persuasion, description

- Discourse: Description and advertisement style


	Assumptions
- Students are middle school students. (age 15)
- Students have watched home-shopping program before.


	Anticipated Errors and Solutions
- If students are not divided up evenly, when students choose one option from price comparison chart.

= Students are supposed to be divided into groups by this activity. 
   If students are not divided evenly, you can just divide into groups of three, three, and four.


	References
Price of ramen (online)
1.http://www.homeplus.co.kr/app.product.GoodDetail.ghs?comm=usr.detail&good_id=120074651&extends_id=naver&service_cd=56010
2.http://shop.naver.com/buybye/products/207856486?NaPm=ct%3Dhs8jqgtc%7Cci%3D49c37fcdc9e3a16a36c8005e6f6fc30913d83af8%7Ctr%3Dslsl%7Csn%3D167221%7Cic%3D%7Chk%3Defc1978f7b0a2ed9a6cfb92f76f274b998a916f5


	Pre-Task

	Materials: Price comparison chart (Shin ramen)

	Time
	Set Up
	Procedure

	3 min
	Whole class

	(Put the price comparison chart on the board.)

Hello, everyone. Do you like Shin ramen?

Let’s say you are going to buy Shin ramen. 
There are three options you can choose.

(pointing at picture A)

If you choose A, how many of packages of Shin ramen you will get? (five and two cup-ramens as free gifts.) 

How much are you going to pay? (3300 won) 

Is this freshly made? (yes, in January 2014)
We will look for the strength and weakness of product A compare to other products. 
What is the strength of product A? (Free gifts and freshness)

What is the weakness of product A? (more expensive than product B)
Okay. Make a pair with a person next to you and talk about your decision. Which one do you want to choose? And what is its strength and weakness? I will give you 1 minute. 


	Task Preparation

	Materials: Three material kits & instructions (called ‘three mysterious kits)

	Time
	Set Up
	Procedure


	2 min
5 min
10 min
	Whole class
Groups
Groups
	Who will buy A?

Who will buy B?

Who will buy C?

(Make three groups of 3, 3 and 4 according to the products they choose – refer to ‘Anticipated Errors and Solutions’ if one has most of the students chosen)
Introduction
These three will be group A, these three will be group B, and these four will be group C. Here are three mysterious kits in front, please talk to your group members and come out to pick one. Do not open and look at them yet.

I will give you a chance to be a home-shopping show host today. If you open your mysterious kit, you will find several products. You will use all of them to advertise your products at least once. Every team has to talk about the products’ strength and weakness in your advertisement. Think creatively and I will give you 10 minutes to prepare and 5 minutes to talk. Then we will rank one best selling product at the end.
Demonstration

Let’s say my kit has these products (cell phone, watch) You will decide your main product first and use other products to support your main one. You will become a home-shopping show host. “Hi guys whoever watches this show. Today I have fantastic phone for you. This phone’s strength is it is lighter than this small watch. It only costs 300,000 won if you call now! and blah blah blah..”
ICQ
How much time do you have for preparation?

How much time do you have for presentation?

Are you going to use all the products in your advertisement?

What should you include in your advertisement?
(Group preparation)
(Give time warning: 1 minute left)


	Task Realization

	Materials: Board, board marker and best-seller badge

	Time
	Set Up
	Procedure


	15 min
5 min

	Groups

Pair
	(Group presentation – 5 minutes for each group)

Teacher Talk
We have seen three home-shopping shows. Please make a pair with a person next to you and talk about the product that you want to buy and the reason. Then, each one of you will say their opinion. The most vote gets, the best product will be. 
ICQ
How many products are you going to choose?

(discussion – 1 minute)

(Make sure everyone says their opinion and record student’s vote on each product.)

So, team ___ reached the best selling record! They will get best-seller badge. 


	Post Task

	Materials: Board and board marker

	Time
	Set Up
	Procedure


	10 min

	Whole class
	Error correction and feedback
I hope everybody enjoyed and learned how to express strength and weakness of an object. Did you enjoy being a home-shopping show host? Were there any difficulties? How can we solve these difficulties?
(Elicit difficulties and solutions from students)

(Discuss any errors made during the class)

Everyone did a great job. Let’s give everyone a big hand.


Materials
- [1/3] Price comparison chart (Shin ramen)
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Free Gift
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A

Online
Price: ₩ 3,300

(₩ 660 each)

Made: Jan. 2014
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B

online
Price: ₩ 600

Made: Unknown
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C
supermarket
Price: ₩ 750

Made: Unknown

- [2/3] Three material kits (called ‘three mysterious kits’)

Kit No.1 - a bag, a tumbler, a water bottle, a book, hair-rolls
Kit No.2 - two candles, a lighter, a room spray, hair-rolls
Kit No.3 - a jacket, gloves, a scarf, hair-rolls
- [3/3] Best salesman badge
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