	Speaking Lesson Plan

	TITLE
	Shall we sell?

	INSTRUCTOR
	Ss’ LEVEL
	AGE GROUP
	No of Ss
	LENGTH

	Alian
	Upper Intermediate
	Adults
	13
	50mins

	MATERIALS

	Whiteboard, markers, worksheet on vocabularies/expressions for sales, pictures of 4 different items for sales, beam projector and computer with internet connection

	AIMS 1.
	Students are speaking fluently and with confidence in presentation by thorough preparation and discussion with other students.

	2.
	Students are learning various vocabularies and expressions used in a particular field, which is sales and marketing, through worksheet.

	3.
	Students are mostly working in groups to have full student-student interaction and cooperation with each other.

	LANGUAGE SKILLS

	Listening
	Students will be listening to the presentations of other students.

	Speaking
	Students will be discussing about “useful information for sales” and how they will introduce their product in sales. They will also be presenting their products to the class.

	Reading
	Students will be reading worksheets.

	Writing
	Students will be writing about writing about their products when preparing for presentation.

	LANGUAGE SYSTEMS

	Phonology
	See lexis

	Lexis
	Vocabularies such as guaranteed, ensure, brought in, etc.

	Grammar
	Tenses used in sales, such as present simple

	Discourse
	Sales and marketing on 4 different products given

	Functions
	Discussion and presentation related to ‘sales’

	ASSUMPTIONS

	Students already have experiences of buying products and may have an experience of selling goods 

	ANTICIPATED GRAMMATICAL ERRORS AND SOLUTIONS

	Students will probably have difficulties in using the words and phrases related to sales during presentation
· Explain those particular words/phrases using examples and make students to come up with a sentence using those words/phrases 

	REFERENCES

	https://youtu.be/yYZROIGfsVQ

	NOTES

	Plan B: Role-playing (Customer and Seller in the Market)
Cut-off plan: Skip watching the video during task preparation/ Pick only a few students for feedback during post task
SOS activity: The game “20 questions”- Guessing a unique item thought by one student through 20 short questions


	PRETASK TITLE
	Basic information on sales

	AIMS
	MATERIALS

	Students come up with different ideas and express their opinions during brainstorming
	Markers, whiteboard

	TIME
	SET UP
	STUDENTS
	TEACHER

	2mins
	Whole class
	-Greeting

-Answer eliciting questions

(Have you bought anything by just listening to the salesman’s words?)
	-Greets students
-Ask eliciting questions

	8mins
	Group
	-Brainstorming about the information needed when selling products (at least 5 points needed)
-A student from each group writes the 5 points on the whiteboard and check together with the teacher
	-Give instructions about the brainstorming
-Monitors and checks students to make sure all are participating

	     
	
	
	

	     
	 FORMDROPDOWN 

	     
	     

	NOTES

	Teacher should explain more in detail when the students are not sure in the way brainstorming should be done


	TASK PREPARATION TITLE
	Salesman’s words and phrases

	AIMS
	MATERIALS

	Students learn words and phrases used in sales and marketing
	Worksheet, whiteboard, marker

	TIME
	SET UP
	STUDENTS
	TEACHER

	1min
	Whole class
	-Listen to the teacher’s instructions
	-Give instructions and hand out worksheets

	4mins
	Individual
	-Work on the worksheet by matching the words/phrases with the correct meanings

-Answer ICQ;

(How much time do we have?, What are you suppose to do with the words?)
	-Ask ICQ

	3mins
	Whole class
	-Check answers and ask teacher if they did not understand
	-Give answers and explain further

	2mins
	Whole class
	-Watch the video on a salesman promoting a product on TV Home Shopping
	-Play the video from the internet

	NOTES

	Teacher should skip showing the video if the video does not work.


	TASK REALISATION TITLE
	One time sales here!

	AIMS
	MATERIALS

	Students discuss about how they are going to appeal the product effectively and experience selling the product
	Pictures of 4 different items for sales, whiteboard, markers 

	TIME
	SET UP
	STUDENTS
	TEACHER

	4mins
	Whole class
	-One person from each group choose the item through the game “scissors, paper, stone”
-Listen to the teacher’s instruction carefully

(Students are going to prepare their sales presentation based on the 5 information of sales they wrote on the whiteboard.
Students have to prepare 4 minute-long presentations.)
	-Distribute the pictures of the items
-Give instructions for the presentation



	5mins
	Group
	-Discuss and prepare for their sales presentation
-Answer ICQ;

(How much time is the presentation?

 How much time do we have?)
	-Monitor students
-Ask ICQ

	16mins
	Group
	-Each group come out and promote their products for 4 minutes while other groups listen
	-Make notes about each group’s presentations

	     
	
	
	

	NOTES

	Teacher should encourage silent students to participate more


	POST TASK TITLE
	Will you buy?

	AIMS
	MATERIALS

	Students learn to speak with detailed expressions about the sales products by feedback
	Whiteboard, markers

	TIME
	SET UP
	STUDENTS
	TEACHER

	1min
	Whole class
	-Listen to the teacher’s instructions
(Students should talk about their opinion on whether they want to buy the product.

They should include 3 reasons as to why they want to/ not want to buy the product.)
	-Praise the students for their good jobs
-Give instructions about the feedback time

	3mins
	Whole class
	-Each student should have their feedback time

	-Ask each student about their opinions

	1min
	Whole class
	-Take down the homework (Essay on the advantages and disadvantages of TV Home Shopping. 300-350words)
-Say goodbye
	-Give homework
-Sum up the lesson and dismiss the class

	     
	
	
	

	NOTES

	If running out of time, pick a few students only to do feedback.


Worksheets, handouts and lesson materials
Worksheet

	Guaranteed
	a) Make people aware of something

	Tailored for somebody
	b) Emphasizing that something is extremely beautiful or amazing

	Reveal
	c) So remarkable that it causes great excitement and interest

	Legitimate
	d) You are certain that it will happen.

	Durable
	e) Extremely impressive or surprising

	Breathtaking
	f) Acceptable according to the law

	Innovative
	g) Something that is certain to succeed or win

	Colossal
	h) Strong and lasts a long time without breaking or becoming weaker

	Mind-blowing
	i) To make or adapt something for a particular purpose, a particular person, etc.

	Sensational
	j) Extremely important

	Crucial
	k) New and original

	Sure-fire
	l) 1.Unusually large or huge/ 2.Very great or impressive


Pictures

[image: image1.jpg]PRIORI PRIORI PRIORI
Lo

UPPLE! r SUPPLEMENT

Idebenone
g -



[image: image2.jpg]



A. Dietary supplements                    B. Cosmetics- Air cushion foundation

- vitamins, minerals                          -Moisturising, soothing, sweat-proof
-immune system                              - portable
-balanced diet                                  - radiance
-dose                                               - non-absorbing air puff
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C. Vacuum cleaner                                       
-cordless

-powerful suction
-less audible noise

-hygienic
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D. Bags

-designer label

-storage space

-warranty

-genuine
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